Logan Tod & Co

Europe’s leading online — _,q:
performance optimisation :
consultancy

Logan Tod & Co delivers guaranteed revenue and gross profit improvement for the ecommerce operations of leading retail and
consumer brands.

Logan Tod & Co creates and implements improvement programmes by identifying and quantifying the true online constraints for
clients’ businesses, which in turn accelerate growth and enable higher profit.

Tackling the real issues that hinder online growth and profitability
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What makes the Logan Tod & Co offer unique?
Through our work with over 30 retail clients spanning seven years we have assembled a propriety set of:

- Practical skills and real in-depth experience of the real world of online retail

- Proven analysis tools and approaches that significantly speed up investigation

- Benchmarks and norms to diagnose issues and plan improvements

- Methodologies and processes clients can use to accelerate their improvement programme
- Research and Intellectual Property that improve upon the best practice in the market

- Partnerships with analytics and technology vendors

- Advanced data gathering and management techniques

All this expertise and knowledge is harnessed to identify and unblock the bottlenecks and constraints within clients’ online
sales channels, and hereby mobilise faster more profitable growth.
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Does this approach really work?
At Logan Tod & Co we believe the true answer to this question comes from real, tangible results:

Christmas 2008 Sales Growth

40% -
35% The annual IMRG survey reported 14.2% growth last Christmas
30% - in the retail sector; Logan Tod & Co clients reported on
average 34.9% growth over the same period.
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Organisations who have chosen to work with Logan Tod & Co
We have gained extensive experience working with some of the leading retail and consumer brands in the online B2C sector.
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For more information, or to discuss how we can help drive your online business, contact Mike Williams
Email: mike.williams@logantod.com
Tel: +44 207 395 1569
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